 SEQ CHAPTER \h \r 1
One of the following questions will be on the second exam
1.  Decisions in business and negotiations may involve consideration of what is ethical, legal, good for self-interests, and/or practical.  Focus on ethical considerations and discuss (a) major “unethical” tactics that an individual might use in a negotiation, and (b) major reasons for resorting to such unethical tactics.

2,  Discuss some of the complexities in trying to deal simultaneously with ethical, legal, and social considerations, in addition to economic and self-interest factors, when making important decisions.

3.  Critique the thesis that successful use of unethical tactics will help a negotiator achieve his/her short-term goals, but will damage both her/his reputation and long-term relationship with the other party.

